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Welcome 

Most buyers who begin the process of looking for a home begin the journey filled with 
excitement and a bit of trepidation. 

This is understandable when you consider that purchasing a home is one of the biggest 
financial decisions you will make during your lifetime.

Not only do we understand this, we believe that home ownership is something you can be 
proud of. We believe, it’s an honor and privilege to ensure that the home buying process is 
the most pleasurable experience possible.

Whether this is your first home or your tenth, this guide is intended to help you navigate 
the home buying process.

Let’s get started on the journey of getting you the home you want!

Tom Guercio 
630-222-7772

Shirley Guercio
630-302-2371

T h e  R a g e r G r o u p  |  K e l l e r  W i l l i a m s



RESALE	VALUE
In the US, due to the mobility of our economy, the length of ownership is about 5 to 7 years. 
This is important to keep in mind when looking for your next home.

Let’s look at the major factors that will impact your future resale value. 

Schools
In a 2013 survey of nearly 1,000 prospective home buyers, realtor.com showed that 
91 percent of home buyers said school boundaries were very important in their 
search.

If that isn’t enough to think about the importance of schools, 1 in 5 home buyers  
will gladly pay 6-10% more for better schools. In fact, the same survey found that 
buyers are often willing to give up a bedroom or garage for better schools. 

Homes near great schools also offer one unique characteristic—market protection. 
Ken Corsini illustrated in his Georgia Tech masters thesis that homes near great 
schools are often insulated from market instability. During the financial decline of 
2006-2009, homes that were located near great schools were much more insulated 
from declining home values than homes that weren't. 

TIPS: 

To learn more about great school districts, check out the following websites for 
school ranking. 

o www.greatschools.org

o https://www.niche.com/k12/rankings/



Bedrooms
What’s better, two huge bedrooms, three big bedrooms or four smaller sized 
bedrooms? 

In general, more bedrooms are more valuable than less bedrooms. Many home 
owners have experienced less buyer demand when selling two bedroom homes or 
when they combined two bedrooms into one larger bedroom. 

Not to mention, many buyers with children will prefer more bedrooms—even if it 
means they are smaller. 

The average single-family American residence in 1950 was 983 square feet. Today, it 
is nearly 2500 square feet. This clearly shows that people are searching for more 
room and/or rooms. 

THE SWEET SPOT: 

Buying a home with 3-4 bedrooms is generally the sweet spot for resale. Data can 
often show us how the market demonstrates demand.  Data pulled from the second 
half of 2017 for Lake County Florida showed the average home sales for the first half 
of the year as: 

o 2 Bedroom: 646 sales
o 3 Bedroom: 1553 sales
o 4 Bedroom: 813 sales
o 5 Bedroom: 188 sales

SMART BUYER TIPS

1. Three to four bedrooms appear to be the sweet spot for home resale demand.
2. Less than three bedrooms and more than four bedrooms might fit your needs 

perfectly, but make sure the market price is appropriate (we can help). 



History
The history of the home can impact prices in two specific ways: 1) the age of the 
home and 2) historical events of the property or location. 

THE AGE OF THE HOME

Generally, the newer the home the better the resale value. Buyers have comfort 
knowing that the internals of the home are newer and are built with the latest code 
requirements. 

On the flip side, homes old enough to be considered “historical” can also be quite 
valuable. A home that was built in 1920 may be more valuable than a home built in 
1970 if the home has historical architectural elements not found in newer homes. 

HISTORICAL EVENTS

It’s important to have a seasoned real estate agent in your corner to ask the right 
questions. All homes have a history and it’s up to you  to make sure you aren’t victim 
to caveat emptor (the buyer alone is responsible for checking the quality of goods). 

Events that the seller is required by state law to disclose  (Florida Statute 689.25): 

o Property damage
o Defect of condition in a material item

SMART BUYER TIPS

o Make sure your realtor understands the significance of home age and market 
value. 

o Ensure that your real estate agent is prepared to ask important questions 
pertaining to the history of the home. 

o Be aware that your area may be prone to flooding or environmental damage not 
evident in the condition of the home. 



Walkability	|	Walk-Score
Walkability/Walk-Score is a central factor for the purchase decision of future buyers. 
While some buyers enjoy the serenity of a rural home, most home buyers want to 
know there is a grocery store, bank, schools, restaurants, and coffee shops around 
the corner. 

Walkability | Walk Score: Points (1-100—higher the better) are awarded based on 
the distance to amenities such as restaurants, banks, grocery stores, etc. Amenities 
within a 5 minute walk are given maximum points. https://www.walkscore.com/

81% of Americans live near a city. While the United States grew 9.7 percent from 
2000-2010, cities grew a blistering 12.1 percent—faster than America itself. What’s 
more is that some cities are growing more 50 percent each decade.

WALKABILITY POINTS AND HOME VALUE

In 2016, Redfin found that for every 1 point gained in walk-score, a home’s price 
increased by an average of $3,250. Redfin pointed out that the closer a walk-score 
gets to 100 the better. For example, an increase in walk-score from 19 to 20 had a 
minimal impact on home prices but increasing a walk-score from 79 to 80 bumped 
the price as high as $7,000. 

WALK-SCORE ISN’T EVERYTHING

Take a look around the neighborhood and analyze your surroundings. Are there 
parks, grocery stores, banks, and restaurants nearby? If so, you are most likely 
investing in a great area.  Walk-scores aren’t a perfect science.

FUN FACT

Homes within a quarter mile of Starbuck’s, Trader Joe’s, and Whole Food’s can 
increase value as much as 30% over time. They pay real estate analysts millions of 
dollars to make sure their stores are being built in high-growth areas for years to 
come. 


